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Lifestyle magazine for affluent readers

M OMENTUM MOMENTUM

This lifestyle magazine is designed for affluent individuals including corporate executives and owners,
physicians, and hospital administrator. We offer high-end lifestyle information, with a primary focus on
items such as automobiles, watches, housing, and travel.

Core readership Size
An affluent group of readership who are doctors ~ Modified A4 (210 X 280mm)
and business owners Printing
Circulation Four-color offset lithography
200,000 Sales method
First published Delivered to the subscribers of Nikkei Medical,
July, 2008 Nikkei Healthcare, Nikkei Top Leader
Frequency
Quarterly

Subscriber Profile

Readers are affluent professionals, mainly doctors in their 30s to 50s.

The average reader age is 51.1 years. Average annual household income is #16.77 million.
] Readers are: mature and socially successful. Approximately 20% have housshold income of ¥20 millicn or mors.
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25% of readers are doctors, and 50% are management-level. Readers also read other materials when bundled
Readers are professional who are dissatisfied with existing media. with Mikkei BF magazines
- Ococupation (%) Responses concerning materials bundled with Nikkei BP magazines
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From the reader profile survey (questionnaire internet survey conducted in December 2008 by Nikkei BP Consulting)



Advertising Rates

Core readers:

- Corporate executives

- Corporate managers

- Management consultants

(Thousand yen)
SIZE UNIT X
Four-color 1 page 1,900
Schedule
; : ; Material deadline
Spring Issue Delivery date Order deadline Gty o
Nikkei Business Mar. 28 Mar. 25
Nikkei Top Leader Apr. Mar. 30
— - Feb. 22 Mar. 7
Nikkei Medical Apr. Apr. 9
Nikkei Healthcare Apr. Apr. 9
. . Material deadline
Summer Issue Delivery date Order deadline i it e
Nikkei Business Jun. 27 Jun. 24
Nikkei Top Leader Jul. Jun. 29
— - May 23 Jun. 6
Nikkei Medical Jul. Jul. 9
Nikkei Healthcare Jul. Jul. 8
. q Material deadline
Autumn Issue Delivery date Order deadline fir Gttt e
Nikkei Business Sep. 26 Sep. 23
Nikkei Top Leader Oct. Sep. 29
— - Aug. 22 Sep. 5
Nikkei Medical Oct. Oct. 8
Nikkei Healthcare Oct. Oct. 7
: 8 8 Material deadline
Winter Issue Delivery date Order deadline G G o
Nikkei Business Nov. 28 Nov. 25
Nikkei Top Leader Dec. Nov. 29
— - Sep. 28 Oct. 18
Nikkei Medical Now. Nov. 9
Nikkei Healthcare Nov. Nov. 8
Magazine Details
Nikkei Business First published: September 1969
Circulation: 219,009 (Japan ABC, Jan.-Dec. 2013)

Publication frequency:

Weekly

Sales method

Sold mostly by annual subscription, and partly at bookstores
and station stands

Nikkei Medical

Core readers:
forefront clinicians at
hospitals and clinics

First published:

April 1972

Circulation:

110,437 (Japan ABC 2013)

Publication frequency:

Monthly, 12 issues per year

Sales method

By annual subscription (direct delivery)

Nikkei Healthcare

Core readers:

Owners and managers of
hospital, clinic, and
healthcare institution

First published:

November 1989

Circulation:

18,150 (Japan ABC 2013)

Publication frequency:

Monthly, 12 issues per year

Sales method

By annual subscription (direct delivery)

Nikkei Top Leader

Core readers:

Core readership: Business
owners of mid-sized
companies

First published:

October 1984

Circulation:

48,759 (Japan ABC 2013)

Publication frequency:

Monthly, 12 issues per year

Sales method

By annual subscription (direct delivery)

Specifications
Material Requirements

* Software application: Illustrator, Photoshop (Macintosh Japanese version only), InDesign
* Delivery: Via FTP or in CD/DVD
*  Must be sent with low-resolution PDF and completed checksheet, which can be downloaded from

http://www.nikkeibp.com/adinfo/specs/
e All Japanese fonts except for those specified in the checksheet must be outlined.

Translation

If you wish to translate your ad material into Japanese, please consult your nearest sales representative or any Nikkei BP
office for our translation service.

Proofs

Advertising proofs are not provided for approval.

Contacts

Nikkei Business Publications, Inc.
Tokyo

1-17-3, Shirokane, Minato-ku

Tokyo 108-8646, Japan

Tel: 81-3-6811-8311

Fax: 81-3-5421-9804

E-mail: i-sales@nikkeibp.co.jp
Homepage: http://www.nikkeibp.com

BP Advertising (Shanghai) Company
Limited

Shanghai

Kenji Fujita, Executive Director

Unit 1106, 11F Pacific Center,

889 Yan'an Rd (W), Shanghai,

200050, China

Tel: 86-21-5118-8070

Fax: 86-21-5118-8068

E-mail: kenji-fl@nikkeibp.co.jp

Nikkei Business Publications Asia Ltd.
Hong Kong

Kazuhiko Yahiro, Sales Director

Suite 1803, 18th Floor, Chinachem Exchange
Square No.1 Hoi Wan Street

Quarry Bay, Hong Kong

Tel: 852-2575-8301

Fax: 852-2574-8175

E-mail: kaz.yahiro@nikkeibp.com.hk
Homepage: http://www.nikkeibp.com.hk

Taipei

Jiro Ikai, Sales Manager

6F-7, No.150 Roosevelt Rd. Section 2
Taipei 10084, Taiwan

Tel: 886-2-2369-0196

Fax: 886-2-2369-0197

E-mail: ikai@nikkeibp.com.hk

Nikkei Mutlu Dergi Grubu A.S.
ISTANBUL

Ceyda Sezer, Advertising Group Director
Dereboyu Caddesi Meydan

Sokak Beybi Giz Plaza Kat 7, Maslak,
34398 Istanbul, Turkey

Tel: 90-212-290-2727

Fax: 90-212-290-2744

E-mail: csezer@nmdg.com.tr



